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This strong growth during a period when the capital markets have gone through a turbulent phase 
underlines the soundness of the company’s de-risking strategy. 

India Infoline today announced its consolidated results for the three months ended June 30, 2006. The 
company's consolidated total income stood at Rs880mn, up 211% yoy, profit before tax was recorded at 
Rs300mn, up 196% yoy. The company's profit after tax increased 154% yoy to Rs190mn and earning per 
share for the three months ended June 30, 2005 (not annualized) was Rs4.17. 

Nirmal Jain, Chairman and Managing Director, India Infoline Ltd said, ‘In spite of the downturn in the capital 
markets, our broking revenues have remained stable. Also, in line with our strategy of de-risking and 
diversifying our revenue streams, we have seen a tremendous performance from the Life Insurance and 
Commodities broking businesses. This has further re-affirmed our belief that there is tremendous scope for 
growth in the Indian financial services sector and we are well-positioned to exploit this opportunity. It is with 
this aim that we are rapidly increasing our branch network. We plan to add another 150 branches to our 
network by the end of the current financial year.’ 

The company added 56 branches during the quarter, taking the total number of branches upto 233 as on 
June 30, 2006. The company expects these branches to start contributing to the bottom-line in the next two 
to three quarters. There has been a concomitant increase in the headcount as well. During the quarter, the 
company added close to 3,000 employees on a net basis during the quarter under review. 

R Venkataraman, Executive Director, India Infoline Ltd said that, ‘We are on track with our expansion plans. 
Irrespective of the turbulence in the markets, we continue to remain bullish on the long-term potential of the 
Indian financial services sector. We have grown our network to cover the length and breadth of India as we 
believe that the Indian market is still fairly under-penetrated as far as the financial services sector is 
concerned.’ 

The company has made big strides in the Life Insurance business. Revenues from this business currently 
contribute to about 10% to the topline and the business grew about 6 times when compared with Q1, FY06. 
This strong growth during a period when the capital markets have gone through a turbulent phase 
underlines the soundness of the company’s de-risking strategy.  
The company expects this business to grow even faster on the back of the network expansion. 

Mukesh Singh, Head – Branch Channel stated that, 'Our life insurance business has grown tremendously 
over the years. This year the growth will be even faster since one of the raison d’etre of our scaling up of the 
branch network and the headcount ramp-up is to provide this business with a larger canvas to operate.’ 

During the quarter under review, the commodities broking business of the company registered 56% QoQ 
and 600% YoY growth. In light of the fact that the global commodity markets as well as the Indian ones 
witnessed a metal meltdown during the quarter under review, the performance of this business assumes 
greater significance. 

 



Chintan Modi, Head – Commodities Broking commented, ‘Commodities broking plays a key role in the 
overall hedging and de-risking strategy for us. We want to roll-out this business across our entire network 
across India, for which we are in the process of recruiting and training resources for deployment across our 
network. ‘ 

The company’s Portfolio Management Service wherein the company offers various products which suit a 
particular risk-return profile, continued its robust growth. Given the healthy growth in customer accounts, the 
service has been well-received by the investing populace. The company plans to introduce more products to 
cover a wider risk-return profile and also has plans to roll-out this business on a pan-India basis with 
aggressive marketing efforts. 

Equities broking, the mainstay of the company’s topline contributing about 64%, witnessed a turbulent 
quarter when the markets scaled new highs and also came down just as fast leaving behind a clueless 
investor base. The company’s revenues from equities broking rose by 5% over the previous quarter whereas 
it registered a growth of 178% Y-o-Y. The company acquired close to 25,000 customers in the quarter 
ended June 30, 2006 and further consolidated its position in the industry. Apart from this the company has 
also acquired membership of CDSL and now offers depository services of both NSDL as well as CDSL. 

R Venkataraman, said that, ‘We realize that broking as a business will remain turbulent and hence we will 
also focus on other business lines to de-risk our business. This is not to say that we will not focus on 
broking. While in absolute terms the quantum of broking revenue will progressively increase, we would like 
its contribution to our topline reduce to about 45% in the coming years. This will happen as other business 
lines come of age and get rolled out across our entire distribution chain’ 
  
The company has also beefed up its research team significantly during the quarter under review. It hired a 
experienced Head of Research, Sachin Neema, who has stellar experience not just in equity research but 
Institutional sales as well. This, the company believes will provide the much-needed fillip to its institutional 
business. The company is bullish about its foray into the Institutional business and has strong plans for the 
same. 

 
 


